
THE NEED 
FOR SPEED 
TO SELL FOR 
MORE

©72SOLD 2020

The 72 Hour Program is 
a proven way to sell your 
home at a higher price!



HOW WE’RE DIFFERENT

72SOLD SOLUTION
IDENTIFYING  
BUYERS QUICKLY

72SOLD SOLUTION
COMPRESSING  
SHOWINGS

72SOLD SOLUTION
SELLING BEFORE  
THE LAUNCH

We developed a trademarked 
message and proven process to 
identify the best buyers for your 
home quickly, get them excited, 
create a competitive environment, 
and motivate them to buy before 
they lose your home to another 
competing buyer.

Traditional agents endeavor to sell 
homes during their listing period, 
typicially weeks or months. This is a 
mistake, particularly in today’s high 
demand market, because when 
homes linger unsold, even for a 
few days, buyers presume they are  
overpriced and offer less. 

We schedule appointments for 
interested buyers to see your home 
in one compressed 90-minute period, 
typically on a Saturday (the first day of 
the 72 Hours). When buyers see each 
other coming and going, this creates a 
competitive environment that causes 
them to act fast and offer more.  

Traditional agents typically show 
homes to one buyer at a time, 
letting buyers control the process. 
This is inconvenient for sellers and 
creates no urgency or competitive 
environment to drive up the sale 
price because buyers don’t see 
other interested buyers.

We leverage our upcoming 72 
Hour weekend to motivate serious 
buyers to buy in advance and pay a 
premium price to avoid a potential 
bidding war. Think of it like eBay’s 
popular “Buy Now” option, where 
buyers pay full price to avoid the 
possibility of losing out.

Traditional agents have no 
upcoming, auction-like event. This 
means they have no leverage to 
motivate serious buyers to act early 
and pay a premium price to avoid 
the possibility of a bidding war, 
potentially losing your home to 
another buyer.

We redesigned the home sale process to eliminate uncertainty, inconvenience and 
price-depressing days on the market... all typical of traditional real estate.
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TRADITIONAL MISTAKE
IDENTIFYING  
BUYERS GRADUALLY

TRADITIONAL MISTAKE
FRAGMENTING  
SHOWINGS

TRADITIONAL MISTAKE
NO UPCOMING  
EVENT

TRADITIONAL MISTAKETRADITIONAL MISTAKE TRADITIONAL MISTAKETRADITIONAL MISTAKE TRADITIONAL MISTAKETRADITIONAL MISTAKE

72 HOUR HOME LAUNCH



72 HOUR HOME LAUNCH

DAY 3
EVALUATE  

OFFERS WITH YOU

DAY 2
ANSWER BUYER 

QUESTIONS

DAY 1
COMPRESS SHOWINGS  

INTO 90-MINUTES

WE

Creating a competitive environment naturally 
creates a sense of urgency for buyers who like 
your home to stop looking at other homes and 
act quickly so they don’t lose YOUR home.

Our homes typically sell with NO perception of days on 
the market because whether they sell during the 72 
Hours (or before), buyers percieve they are the first in 
the door and the home has not been rejected by others.

URGENCY TO ACT NO DAYS ON MARKET3 4

Redesigne
d

THE HOME SALE PROCESS

VIDEO SHOWING OPTION. If you prefer to avoid 
physical showings, we developed an alternative. 
We distribute a  descriptive video walk-through of 
your home to interested buyers.  The buyer who 
negotiates a successful purchase with you is then 
given the opportunity to conduct an approval walk-
through the next day. 

Identifying buyers quickly, telling them 
about other buyers, and then letting them 
see other buyers, creates social proof that 
your home is popular and desirable.

When buyers realize there are lots of other 
buyers interested in your home, this creates a 
competitive environment that causes them to 
make higher offers.

SOCIAL PROOF COMPETITIVE ENVIRONMENT1 2



Available 

Coast to Coast

Our
Strategies

Featured In

RESULTS IN OUR LONGEST TERM MARKET

* STATISTICS ABOVE ARE FROM THE PHOENIX AREA MLS 
FOR OUR LOCAL AFFILIATE, HAGUE PARTNERS.

WE SELL HOMES FOR MORE!

Our agents are among the THE TOP 

PRODUCERS in America! They have been 

outselling their average competitors by a 

margin of over 6 to 1 in 2020!

DID YOU KNOW?2019 SALES

8.8% higher 
prices for 

homes up to 
$500k

7.1% higher 
prices for 
homes up 

to $1M


